
SI WRITES BO
SALES WILL GROW
Dealers Expect Demand to

Exhaust Supply Before
July 1.

SOME NEARLY SOLD OUT
Many Motorists Plan Southern Trips

This Spring as Roads Constant-
ly Improve,.

Dear Bo.-If but half the business isdone in Washington between now andJuly 1. which is the end of the presentautomobile year. that the trade fgures
on, everyone will be sitting around wait-
ing for their next year's allotment.Though the real automobile weather is
some little time off, the fever is in theair. It is contagious, too. During thepast few days of pleasant weather every-
one was busy. Many of those whomthey were explaining their cars to werepeople that they had either never heardof or had no idea they were in themarket for a machine.

Col. "Cliff" Long has never beenknown to be caught napping. He alreadyhas quite a bunch of Studebakers onhand, but not content with those, hehas been after the factory to hustlea:ong some more machines at once. He
sees the hand writing on the wall.

Burton Leary is another who does not
propose to be caught. He has enough
cars in now to give him a flying start.but when a man came in the other daylaid down a deposit on a Maxwell and
said he did not want delivery until JuneL., that set him thinking. lie looked uphis spring factory delivery dates and sat
down and wrote a letter reminding Mr.
Flanders that he would appreciate hav-
ing them kept, and a few cars in be-
tween times if such a thing were possible.
Stanley Horner seems to be filling his

new job as manager of the Buick Motor
i'ompany according to a:1 the rules of
the game. ills game this year is no
easy task. The Buick allotment for
Washington and territory is all sold up,and now that the season is about to
open up. dealers come in every day and
try to secure additional cars in excess
of what they contracted for.

When "Sam' Luttrell takes an order
for a twin six Packard now he has to
refer to his delivery book before he
can let the purchaser know when he
will be able to give him one of these
machines. Though his allotment for the!
y ear was a large one he is already sold
up to date.

Joe Wells, you certainly remember him,for he has been connected with the auto-
mobile business ever since the bicycle
outgrew itself and had to become an
automobile. has started off with a rush in
his new accessory store. Listen to him
and he will point out just where on
Pennsylvania avenue every dealer in the
city is going to be located soon. Be-
lieve he has the right dope at that.
Many of the trade are of the Idea that
't won't be many moons until they will
beo hiking toward the street that all the
brides and bridegrooms that come to
Washington walk up and down.

M'aude Milier. you know, next to being
engaged in the motor car businesa is also
some farmer. lie has a big place down
here a few miles in Virginia and now that
it is getting about time to put in the
spring crops he is planning to go down
now and then to see that this work is
done right.

This constant increase in the cost ofgasoline Is meat to Dave Hendricks. Let
prospective customer advance the in-crease in the cost of this most necessary

fluild. which is not even good to drink,
and he Is right there with facts andflg..res to show him where a Franklin
will so far outdo every other car on the
market when It comes to buying fuel for
it that there is no comparislon.
Irving Donohue is about ready to moveito his new place on upper Fourteenth

street. le already has his service station
there and by degrees Is moving his stock
from Fourteenth and I streets. The new
place gives him much needed room.

l"P 'Utman, editor of the AmericanMotorist, received a photograph last
week from a Western correspondent of
a new speed sign. It read. "100 miles anhour is the speed limit- go to it. but keep
-ithin the law." Some place:

Now that it is almost time for the
ball teams to start South "Jim" Ormeis about to do likewise. He will within
the course of the next two weeks callout the Fat Men's baseball candidates.
The training amp is to be on NInth
street. He hopes to keep up his lastyear's record and again administer de-
feat to Bruce Emerson's crowd of slim

.V. A's. Fred Harveycutter has alread
started conditioning himself by handllint
the dual wheels that come into his plae I
for tIres. i-e hopes to take off about
forty pounds between now and the open-
inc of the season. April 12. Harry Ward
hopes to get in shape to do some receiv-
ing on the Fat Men's team.

Charley Brown, of the NatIonal Elec-
trical Supply Company, has his eye on a
combination fishing end luggage grip
that they received the other other day.
He hopes to take one wIth him on his
next flshing trip down the river. One
thing about Charley, when he goes fish-
ng he always brings home somethinglo show for his trouble and does not
'nd telling that he sometimes catches
hiem with a piece of silver.

Wimer Trew would, If he could. be a
armer. Any time that you want to spend
pleasant half hour drop in and talk

nith Wilmer about old Virginia. He
knows all that country, especially the
ower neck, as well as he does WashIng-
on and some incidents he can narrateire worth going a long way to listen

"Chet" Warrington has had a Chandler
tripped chassis on exhibition for the
>ast four or five days and had hoped
o keep It over next week. Friday aft-

'rnoon he received word from the factory

o ship It to Harrisburg, Pa., at once.
r'he air wasn several different colors3

iround his place for a few minutes,

Any time you go into "Dick" Belby's and

siss him just go up on the second floor1

hee, he has fitted hImself up a emall

nchine shop. You will more than
ikely find him there. "DIck" Is an A-1

naehinit.t

New that the days are beginning to get6m and the esa high is tha sir taer= I

are quite a number who are planningtheir summer trips. The North, in the
past has been the goal of all, but be-
lieve me there will be quite a number
going South this spring. Virginia seems
to be proving the attraction and will do
so more and more as the roads improve
In that section.

Well, old top, when you have a little
time to spare it down and write me
how many miles per gallon you are
getting on that tin lizzie that you
navigate about in.

Be good and be lonesome,
"SI"

FIRESTONE'S DISTRICT
MANAGER VISITS CITY

D. C. Swander Explains Growth in De
mand for Products Necessitated Ad-

ditional Field Men.

a... . ..

ci

DAN. C. SWANDER.
T). C. Swander, district manager of the

Firestone Tire and Rubber Company, is
in Washington. "District managers" are
a new departure with the Firestone Com-
pany, but the addition or these field men
was necessitated by the rapid increase
in the national demand for Firestone
products. Mr. Swander was formerly
manager of the New York branch of the,Pirestone Tire and Rubber Company.
While in Washington Mr. Swander willspend considerable time with J. IL ilais

ocal Firestone manager, etudyitig lo-al
conditions and exchanging Ideas it 191 .

service plans.
Still better service and still closer o-

operation is the Firestone slogn,, for L1
In commenting upon the district managor
plan, Mr. laas stated:

It 'will be a gi eat help to my branch
and to the Firestone users of Washing-
ton, herause it is an additional conneet-
ing link between the tield organizat -iand the home ofce. Mr. Swander cts,
as a clearidq house for all suggestions
and botter business methods in vogue at
the ma: branches that come under his
Jurisdictio i.
"The Firestone organization Is growing

to rapidly thoat it needs these additional
points of contact The Firestone output
has been increased 67 per cent this year,
so that by early spring we will be turn-
ng out 1.100 pneumatic tires a day."
Washington is one of the most inpor-

tant centers in Mr. Swander's district,especially from an automobile standpomnt,
and he will visit here very frequently In
,rder to keep the local branch and the
Akron factory in close touch with allactivities.

OWNERS OFTEN CAN
FIX CARS THEMSELVES

[ohn Bartram Explains that "Service"
Is Important Matter in Selling

of Automobiles.
To the owner of an automobile what

should the word "service" mean?
Webster describes it as being "the act

>f serving; performance of labor for the
xnetnt of anothr: asistance or kindness
cndered," says John Bartram, of the
Bartram Garage. agents for the Bakerand Rauch-Iang.
Now, mention if the word "service" to
he average car owner and the past has
aught him to believe it means work
rendered gratis.
One of the greatest mistakes made by
he majority of dealers in automobiles

the divisIon of legitimate and neces-

mary profit and overhead expenses with
he purchaser of the car.
There is at least a moral obligation on

lie part of the dealer to be responsIble
'or the satisfaction the owner gets from
he car that he has sold him. Not that
ne should do all the work gratis, but he
ihould start each owner right, help binm
o understand his car; teach him how to
ubricate it and how to use It properly.
lie should also be equipped to give his

yar any mechanical attention it might
teed and give it promptly.
All fair-minded owners of motor cars

will agree that the common practice of
-unning to the service station to have
work done that you are absolutely not
mntltled to and proclaiming such work

is due you in accordance with the terms
>f your agreement has shamefully abused
he real meaning of the word "service."
Let us see the actual result of suchyractice. Is it not a fact that a method
f this kind employed by the owner ac-
ually influences the dealer to hold out
nany unusual means of incentive not
unsistent with sound business principles
md in the majority of cases promises
hat are never kept?
Service based on such an understanding

inly encourages misuse and,* neglect of
he car, as the owner, knowing as he
loes, that whatever its condItion, all he
as to do is to run over to the service
tation and the boys will fix it up
or hIm.
If you are traveling in a Pullman car
ou get service.
If you are stopping at a good hotel you
et service.
So service from the dealer is one of the
1tal things to conaider In buying a mo-

or car, as it has much to do with the

atisfaction any car gives Its owner.
But is there any great personal satis-

action in insisting upon service that you
now you are not entitled to?

Ask youraelf that queetin. x Cmi

TWELVE CYLINDER
EVENT OF YEAR

EmphasizesGrowing Popular-
ity of Multi-Cylinder

Type of Motor.
CLUTCH ROW CONTINUES
Three-Speed Transmission Scores a

Sweeping Victory-Wheel Bases
Remain Unchanged.

About this time each year every one
who is interested in the progress of
the automobile industry begins to look
around and make inquiries as to what
the coming season may hold in store
in the way of new productions, re-
finements of design or improvements
in detail, and when in possession of
the facts, to consider his position in
relation to indicated changes and
their possible bearing upon his com-
mercial or other interests.
The first opportunity of making a

personal survey of the various offer-
ings of the leading automobile mani-
facturers of the country, says the
Horseless Age in analysing the 1916
tendency of design, will be afforded
the motoring public at the opening of
local auto shows. However, a sufficient
number of models have been announced
to date to get a fairly complete idea
of what the average 1916 car will
represent mechanically.

In 1914 it was prophesied time and
again that the year 1915 would pro-vide changes of an unusually start-
ling nature in the automobile school
of design, and such proved in due
course to be true. Today, however, theprospective buyer may enjoy a posi-
tive surfeit of good things in the
shape of greater value for less moneyand may revel in innovations of proven
merit to an even greater degree than
has been possible at any other stageof the history of the industry, the
versatile automobile engineer having
surpassed even himself in giving the
motoring world a selection of new
models which has certainly never been
paralleled either in America or
abroad.
The advent of the twelve-cylinder

car as a commercial proposition and
at a reasonable price is no doubt a
big event of the year. and in addition
to this the increasing number or
eights li-ted for 1916 serves to em-
phasize the rapidly growing popular-
ity of what may he termed the multi-
cylinder type of motor.

In recent years pride of place hasInvariably been held against all com-
er- by the four-cylinder motor. It
still holds that place, but it does so
b) a tery tare margin indeed, the six
Wishing it ciosely. The six-cylinder
motor,. hnwever. is not maintaining its
Kaon of this year, when it represented
49.1 per cent of the total, as it has
dropl.d back to 38.79 per cent, a fig-
ur" Ktuch also represented its posi-
tion j'i 1913.
The "tight." which stood at the al-

mc-t nrgligihle figure of 1 106 per cent
early this Tear, now looms large with
a pe e lage of 15.96 per cent, and the
"twelve." a. a newcomer, starts well
ni h t;'1 per cent.
The gcrowing popularity of the small

bore motor of relatively high speed is
strongly evidenced by the fact that
close on 7u per cent of the new mod-
els announced to date have cylinders
of 31. inches or less, whereas this year
no less than 74.7 per cent of the cylin-der bores wvere from 3! inches to 4L"inchs. t'ylinders with bores of 4%
lhes amd over are rapidly disap-
peaning, as a glance at 1914. with 17.13
per cent and this year, with 14.6 per
cent, will show.

Nearly 60 per cent have cylinders
cast en bloc and 73.79 per cent of the
total are of L-head type, another de-
velopment indicated by the figures of
past years. This year 69.4 per cent
of the cylinders have integral heads,
leaving 30.6 per cent with separateheads. The new figures indicate the
position Is reversed, separate heads
leading with 68.18 per cent.
Battery and distributor ignition con-

tinues to gain in popularity, being no
doubt, aided in a measure by the fact
that electrical starting and lighting
system,; involving the use of a gen-
erator and storage battery are in uni-
versal use. The available figures show
that no less than 74.36 per cent specifythis form of ignition.

Details of starting systems employ-ed are not yet available in complete
form, but at the moment it would seemthat nearly two-thirds of the car man-
ufacturers favor the single-unit form.
Vacuum fuel feed, which, with a

percentage of 25.6 occupied third po-
sition in 1915, has displaced bothpressure and gravity systems and now
heads the list with 48.39 per cent, fol-lowed by gravity with 30.66 per cent,
and pressure with 20.96 per cent.
The battle to decide the respective

merits of the cone and the disc clutch
still continues, the latter, with 52.77per cent, beinig now slightly in front.
This is an increase over the presentseason, when disc clutches represented
45.12 per cent of the total and it was
apparently the turn of the cone clutch
to lead the way.
Perhaps the most sweeping victoryis that. of the three-speed transmis-sion. which held a practically station-ary position in 1913, 1914 and 1915wvith an average of approximately

per cent of the whole. It now mon-
opolizes no less than 90.41 per cent.
Four speeds have dropped from 26.2per cent to 8.22 per cent, and the
remaining 1.37 per cent in sufficient
to take care of the two-speed lot.
Wheelbases remain Practically un-

t.hanged, the tendency in recent

bing to avoid extremes in either di-
rection. Similarly, the eise. do notexhibit any radical departure from
those which have been popular here-tofore.

Barney Will Not Buffer.
Hating to part with Barney, the horsehat has served him for ten years, Dis-

riet Purchasing Ofmcer M1. C. Hargroviollowed the old animal to auction yester-

lay and bought him for $19. The Distric

overnmnent decided that Barney was nc

anger of use to it. Barney will be sent
o a farm in Virginia to spend the re-

nainder of his life.

"Well, is your bride a good house-

teeper?"

"She hasn't had much experience
long those lines. I must admit. Shehinks anybody ought to be satished

gith an Ice cream soda for break-

aat."-Easa c~tt Janulma

VIEW OF THE

One of the new type motors that h
local buying public. The Pollock Car C

RACE QUESTION IS PUT
UP TO THE PRESIDENT

Senate Subcommittee Blocks Idea of
Giving Commissioners Power to
Name Recorder of Deeds.

By JOSEPH P. ANNIN.
The House District Committee sought

to furnish President Wilson an "out"
in his difficulty over the appointment
of a recorder of deeds for the District.
The President being torn between his
promises to apopint a negro to the 1,0-
sition, on the one hand, and the de-
termined opposition of Southern Sena-
tors on the other. a way out was seen
in the bill recommended by the 'om-
missiuners and passed by the House,
vesting in the Commissioncra the ap-
pointive power.
Now it appears that the Senate Com-

mittee is going to block that "out."
Though reporting favorably on the
companion piece to the recorder bill-
one vesting in the District Supreme
Court the apopintment of a registrar of
wills-the judiciary subcommittee of
the Senate Committee yesterday order-
ed an unfavorable report on the re-
corder of deeds bill. The subcommittee
comprises Senators Pomerene. of Ohio.
chairman, and Hollis. of New Hamp-
shire; Saulsbury, of Delaware; Filling
ham, of Vermont, and Sherman. of Illi-
nois. There are no South(n Senators
on the subconunittee and only three-
Senators Smith, James. and Martin-on
the full committee. It is probable,
therefore. that the committee will sus-
tain the suhcommittee.
The question of District self-govern-

ment, called for by the Chamberlain
Chamber of Commerce resolution for a
Constitutional amendment, will be
opened up Thursday. when the Pome-
rene subcommittee commences hearings
at which only a committee from the
Chamber of Commerce and Senator
Poindexter, who has a District delegatehill, will be heard. It is probable that
the subcommittee will not hold extend-
ed hearings in the absence of an in-
sistent and general demand for a radi-
cal change of government here.

NEW MAXWELL PUBLICITY HEAD
Andrew E. Coburn Appointed Adver-

tising Manager of Company.
The appointment of Andrew E. Coburn

to the positon of advertising manager of
the Maxwell Motor Company has been
announced from the Detroit headquarters
of the company. Mr. Coburn will have
entire charge of the preparation of dis-
play copy and the selection of mediums.
Prior to his Maxwell connection he was
advertising manager of The Cleveland
Twist Drill Company. He has had a thor-
ough grounding in advertising, sales and
agency experience.
Mr. Coburn prepared the Maxwell ad-

vertising campaign that now is appear-ing in a wide list of newspapers and
periodicals. The copy has created wide
comment among advertising experts who
recognize in it a type of forceful anddignified salesmanship new to the popu-lar-priced automobile field.
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as been received very favorably by the
>rporation is the local representative.

COMPANY TAKES AGENCY
FOR MARATHON TIRES

Jones-Kessler Concern Believes This
Make Is Best Now on

Market.
Tire troubles have long been the bane

of automohiling. Substitutes for air of
various kinds have been tried. but none

of them have ever lived up to the rx-
pectations of the inventor. The tire com-

panies themselves have Fpent large
sums in experimenting with tires of va-
rious types and constructions. Some
have selected th. cord tire as the ulti-
mate wheel eqiuipment for the machine.
The Jones-Kessler ('ompany. one of the

oldest tire firms in Washington, not be-
ing satisfied that the cord tire was the
last word in tire construction, began
looking around for something better.
They selected the Marathon Whip Cord
tire. which, unlike the cord, is built of
whip cord fabric and contains as many
plies as the ordinarv fabric tire of the
game size. In addition, this tire can be
repaired with any stock repair material
if the user should be so unforturate as to
cut It. This in itself is an important
factor, as in the so-called cord types it
is not every repairman who can fix them.
In addition the Marathon tire Is gumar-
anteed for 5,000 miles, instead of 3.Si
miles, the guarantee on most tires.

Crawford Broke Into Boat.
Robert Crawford pleaded guilty in

Police Court yesterday to a charge of
having broken into a boat on the Poto-
mac River. He was held in $1.00 bonds
for the action of the grand Jury. The
boat belonged to William E. Miles.
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AUTO SERVICE
NOW FOOL PROOF

New System Requires Pur-
chaser to Have Car Over-

hauled Regularly.
PL.ANNED BY STUDEBAKER
Modern Method Aims to Prevent Trou-

ble Rather Than Repair Damage
After It Occurs.

With the development of the automo-
bile industry, the item of service, from
manufacturer and dealer, has come to
play a more important part than ever.

and this despite the fact that motor cars

today are reliable and fool-proof to a de-
gree undreamed of a few years ago.
Not only has service assumed great Im-

portance within the past few years, but
it has quite logically become service of
a definite kind, periodically given and
designed to prevent troubles rather than
to cure them after they occur.

Among automobile manufacturers, the
Studebaker Corporation was the pioneer
In rendering service. The plan now in
force among all branches, most of the
larger dealers, and many of the smaller
dealers, was first adopted and perfected
nearly two years ago. This plan, say
experts, sooner or later will be adopted
by all manufacturers. The wonder of it
all is that a definite service scheme did
not sprin;g into being with the building
of the first motor car, instead of coming
at a late period.

Porces Owner to Keep Up Cur.
Instead of giving a card good for a

certain number of hours of labor to cacit
buyr of a new car, thus leaving it op-
tional with him when to bring his car

In, the Studebaker dealers who use the
definite service plan actually name the
dates and insist that owners bring thir
cars in for inspection and adjustment.
The Studebaker plan which is the re-

sult of long experience and investigation
extends over a period of six months with-
out expense to owners. Two inspections
are provided for the first month, on
definite dates, and one each month there-
after during the six months. On each
o-aion the owner's car is thoroughly
examined by experts who make forty-one
distinct Ispections, adjustments, oll!nge,
etc, and tune the car up. The experts
also give the owner advice on the care
of his car.
An automobile, like any other piece of

ma-hinery, requires certain period of use
to he thoroughly worked in and under-
stood by its owner. It has been found that
during the first six months the new own-
er is most likely to abuse his ear, unless
by a service plan of prevention the
chances are practically removed.
There are two ways of giving service

One is to administer it when the cus-I
tomer has trouble with his car and
brings it in. The other way is to antici-
pate troubles by icinoving their causc.

ne-Ton Chassis
DRD
iy Properly Harnessed
D WEAR OUT.

HAFT DRIVE.
GIVE% AMPi.U POWER.

360 IS THE PRICE.
Build the New (hassl. Complete.

L DEMONSTHATION.

FUDFORD CO. Edward H. Bauer
STATION, General
I L St. N. W. Manager.

'ick Is $1,500
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- equipped with truck
ekshaft, 125-inch wheel-

IS UNCHANGED.
rive it the same as you do

sadhsetts Ave.N.W.
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The experenmce of the Studebaker Oor- gir'ls ad women. 'The Fras of To-poration Is that this second method Is
beet, if only for its value in building day" Is a lecture that Dr. Berry will de-
andI grtainlng the good will of owners. liver at the Church of the Epiphany this

morning and at the Church of the cove-
Talks on Soup Kitchen. nant this afternoon.

Dr. George T. Berry. American secre-
tary of the MeAIi Mission in France at High bool Alumni Will Dine.a meeting of the Wasehington auxiliary of
the mission yesterday afternoon at Mrs. The pioneer class of the Washington
Macfarland's residence 1_0 Eihteenth high school. composed of graduates f
street, told how soup kitchens have been classes of 1$7$. will meet in annual
established through Frace by the mks- reunion at a dinner at Rausebers onslop. and how eight of its buildings in Saturday evening. Francis A Sebring
Pare were turned into workshops for is president.

SAXON SIX
-is a big touring
car for five people,
w i t h vacht-like
body, 30-35 h. p.
ContinentaI high

/ speed motor. Tim-
ken axles, canti-

I4d. P lever sprngs. 112-
inch wheel base.
electnc lights and
starter and many

A new standard of other features.
S'n 5 automoblde values.

Saxon Six . . . . . $785
Saxon Four . . . . . $395

Plus $15 Freight Charges.

SAXON MOTOR CARS
Record Auto Company, Distributers,

Call Main 23 631-3-5 Mass. Ave. N. W.

- 0 O0
A MODERN ACCESSORY STORE

FEDERAL AUTO
SUPPLY CO.

The best of everything that the motorist may want at a price
commensurate with quality.

Distributers for

ZENITH CARBURETERS n
A precision instrument giving permanently exact carburetion g

for your car.

FEDERAL TIRES
The double-cable-base tire that eliminates many causes of tire

worry-blow-outs-rim-cutting.

SFederal Auto Supply Co.
474 Pennsylvania Ave.-----Phone M. 3435 U

Marathon Whip
Cord ures

Correct in every pran-
ciple. The same num-
ber of phies as the fab-
ric tire combined with
the resiliency of the
cord tire.

More tire for less

guarantee.

Jone-Kessler
Rihor Two

6U&612ESt.N.W.


